
BUS422 : Negotiation and Global Business 

An exploration of how the techniques of transpersonal psychology can create effective negotiation strategies in the 
global business environment. Topics include the role of culture in the negotiations process, technology and global 
communications, rhetoric and cross-cultural norms, and the role of religion and cultural values in the communicative 
process. 
Credits  3 

1 Sofia University Course Catalog


	BUS422 : Negotiation and Global Business

